CareSignal Al: Predictive and Preventative Re-engagement
hecause only engaged patients vield clinical and financial returns

For any patient-facing solution, disengagement or attrition is a reality. This fundamental challenge presents
an opportunity. If even a fraction of those patients who have fallen off could be retained, their clinical outcomes—-and the
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CareSignal AI Results in patients that are kept on longer (and they stay healthier longer, too).
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We're so confident in our product, we offer at-risk pricing, too.
Schedule time with a Value-Based Care expert to learn more about CareSignal Al
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