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Security stack:
Building and packaging a cyber 

security stack that sells itself
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Why sales?



Cheap competitors

TAKING SHORTCUTS



1 Million
People
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New security



Why haven’t you been doing this?
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HUMAN



Perimeter



network



endpoint



application



data



assets



Prevent Guard Detect mitigate





Not Implement

Over troubleshoot

Not maintain
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HELLO MY NAME IS:



Bruce protect
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benefitsfeatures vs



features benefits
• Eraser • Fix mistakes

• hexagonal • Won’t roll

Emotional benefit?
• Keeps your day running smoothly



features benefits



Stops untrusted scripts 
from running

Keeps users from running 
scripts

Stop worrying about your 
employees rolling out the red 

carpet for hackers

features benefits
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Bruce protect 2021
Stop worrying about your employees 

rolling out the red carpet for hackers



New security stack

analyze the network

You need my new security stack







solution diagnosis solution



diagnosis solution



MALICIOUS LINK



Show them why they need to buy

Do not tell them what to buy



Clients:

cheap

uninterested

unwilling



The PEN test is an extremely 
powerful tool that makes your 
clients listen.

We had a stubborn client who refused MSP services for 
years.

Once we received the results, I submitted a short PEN test 
report and few pages of recommendations by email. The 
company president called me in the next few hours to 
schedule a meeting as soon as possible. We sealed the deal 
the next morning.

— Zoran



Clients:

Educate them



Don’t talk money

Don’t show savings

Don’t worry about price

Prospects:



We closed our first deal with a pen test 
with MSP services + the Security Stack.

The report gave us some extra street cred and I think it was 
enough to put the deal over the edge.

I am going back through our lost deals and going to see if we 
can get in with the pen test.

It’s a good foot in the door and a good wedge against an 
incumbent MSP.

Thanks for your help.

— Chris









Who else wants GREAT SECURITY

And a competitive advantage?



Better sales
www.galacticscan.com/audit

www.galacticScan.com/stack




