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       Matt Walker, CEO 
       William Bee Ririe Hospital

“We chose MEDITECH’s Expanse MaaS to 
achieve one fully integrated system. The EHR 
will enable all of our care teams to work off a 
single chart across our clinics and our hospital, 
as well as our associated ancillary services. 
This solution will ultimately lead to better 
quality and continuity of care for our patients.”

protected health information, while maintaining 

direct control of the data within the EHR. 

 

Our commitment with MaaS is to help 
organizations navigate the changing 
healthcare landscape with a state-of-
the-art EHR at a sustainable cost. 
 

Since the Affordable Care Act became law in 2009, 

medical IT has undergone profound change, 

especially in the wider adoption of EHRs — from 2011 

to 2015, the percentage of non-Federal acute care 

hospitals using certified EHRs increased from 74.1 

to 96 percent. And as federal regulations continue 

to place more emphasis on delivering value-based 

care, ensuring interoperability, and reducing time-

consuming documentation, EHR vendors must 

evolve and adapt. 

 

At the same time, what works for one healthcare 

organization might not work for another, because of 

their size, location, and patient populations. 

 

MaaS is flexible, scalable, and customizable, so that 

organizations pay for only what they need in terms 

of hardware, software, and staffing. MEDITECH MaaS 

provides a single source solution for everything your 

organization needs — now, and in the future.

One of the most profound technical advances of 

the past few years has been the rise of the cloud 

for on-demand data storage and universal access. 

The benefits of cloud technologies have led to a 

fundamental shift in health IT — from buildings 

filled with machines that require people and 

resources to maintain, to the cloud’s on-demand, 

flexible, always-on service model.  

 

Software as a Service (SaaS) solutions are helping 

to reduce the expense and infrastructure needed 

for on-premise hosting. When used with cloud 

computing, it offers a new solution to the cost-

versus-quality dilemma in healthcare: the ability to 

have leading-edge software that doesn’t break the 

budget. 

 

At MEDITECH, we believe that 
healthcare organizations shouldn’t have 
to choose between cost and quality. 
 
Our MEDITECH as a Service (MaaS) solution delivers 

the Expanse Enterprise Health Record, plus the 

capabilities of Google Cloud Platform (GCP) to 

support effective clinical decision-making, in a 

single-contract subscription model that reduces up-

front costs and implementation times.  

 

With MaaS, healthcare organizations can focus 

on caring for patients without the distraction of 

maintaining on-premise data centers.

 

 

And because we’ve designed MaaS to support 

quality care across every community and care 

setting, organizations get the benefits of web-

based, browser-accessible, clinical decision support 

tools; seamless interoperability; robust standard 

content dictionaries; and flexibility to tailor the 

system to their unique needs. 
 
Beyond the technology, MEDITECH provides its 

expertise in determining the right tools for each 

organization, streamlining the decisions that go into 

a MaaS implementation. Furthermore, through our 

collaboration with GCP, MEDITECH offers cloud-

based solutions that keep patient data safe, as 

required by HIPAA. 
 
By adding GCP to their MaaS implementation, 

organizations can bolster their ability to detect 

and respond to potential cyberthreats. They get 

affordable, secure, scalable cloud storage for 
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MaaS, Defined
 
MaaS is MEDITECH’s answer to an increasingly complex healthcare landscape. Our cost-
effective and scalable EHR subscription solution serves organizations of any size or spe-
cialty. In a nutshell, MaaS gives you the following value offering: 
 
The Complete MEDITECH Expanse Platform 
When you select MaaS, you gain our full EHR platform — including all of our core prod-
ucts to power a healthcare organization, with options for additional applications. 
 
For One Simple Fee 
We understand the need to control costs and avoid large capital outlays. With MaaS, you 
will get one contract, with one subscription cost. That’s all. 
 
With a Fast Implementation 
MEDITECH leverages our five decades of implementation experience to get you up and 
running quickly — from 6 to 18 months, depending on your organization’s needs. In some 
cases, there may be some additional pre- and post-implementation tasks to ensure your 
solution runs optimally (a list of these items will be provided up-front). 
 
And a Secure Infrastructure 
MEDITECH only offers solutions that keep Expanse patient data secure as required under 
HIPAA, and works with your organization to determine the best infrastructure for your EHR.

With Full Implementation and Training Support 
MEDITECH leverages our five decades of implementation experience to get you up and 
running quickly — from 6 to 18 months, depending on your organization’s needs. Your 
staff can complete MaaS training at their own pace, from any device, using our microle-
arning video instruction program.

Customizable:
MaaS enables organizations to 
select which clinical, specialty, 
and billing functionalities work 
best for them.

Fully Interoperable:
MaaS supports MEDITECH’s 
interoperability solution, 
Traverse, which fully 
interoperates with other vendor 
EHRs and EMRs.

Expandable:
MaaS supports deployment 
across the continuum, including 
affiliated physician practices, 
long-term care, and mental 
health facilities. 

Scalable:
MaaS supports community 
hospitals as well as multisite, 
clustered, complex care 
networks, and can grow with 
your organization.

Flexible:
MaaS gives organizations the 
tools to manage their own 
clinical dictionaries, order sets, 
and change control processes.

https://ehr.meditech.com/
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Pleasant Valley Hospital and Pleasant 
Valley Nursing and Rehab Center, WV: 
 A longtime MEDITECH customer, Pleasant Valley 

moved to MaaS Expanse Acute and Ambulatory at 

its central 201-bed location, as well as Long Term 

Care at its affiliated nursing and rehabilitation 

center.

Trinity Regional Hospital, TX: 
Currently under construction, Trinity Regional 

Hospital will be a brand new facility in Sachse, Texas. 

They will have 32 beds, complete with MEDITECH’s 

MaaS EHR, including Business and Clinical Analytics. 

William Bee Ririe Hospital, NV:  
This rural health clinic and 25-bed critical access 

hospital located in Ely, NV also signed 20 affiliated 

ambulatory providers to MaaS.

Customers choose MaaS for a sophisticated EHR, 

a solid partnership with a longtime EHR leader, 

expedient go-lives, cost-effective and simplified 

contracting, and flexible infrastructure options 

that are both modern and secure. We welcome 

you to join the many customers who are choosing 

MEDITECH MaaS, including:

Artesian Valley Health System, KS: 
This Kansas-based network operates a 20-bed 

critical access hospital, a 45-bed long-term care 

center, three rural health clinics, a wellness center, 

and the Lone Tree Retirement Center. 

Comanche County Medical Center, TX:  
A growing Critical Access Hospital (CAH) with 

25 beds and a swing bed-skilled nursing facility, 

Comanche County was created in 2005 through 

the consolidation of two rural hospitals, one in 

Comanche and the other in De Leon, Texas. 

First Physicians Capital Group, OK: 
First Physicians Capital Group is a management 

company that oversees the operations of three 

hospitals: The Physicians Hospital at Anadarko, 

Stroud Regional Medical Center, and Fairfax 

Community Hospital. They will be implementing 

MaaS in each of these critical access facilities. 

Grand Island Regional Hospital, NE: 
Currently under construction with a planned 

opening in summer 2020, this new 175,000 sq. ft., 

65-bed hospital is a physician-owned practice.

You’re in Good Company

Download the Booklet:

The Innovators: MEDITECH 
Customers In Action 

MEDITECH customers are some of the 
most innovative healthcare organizations 
in the world — read how these customers 
are improving patient outcomes and suc-
ceeding in the age of value-based care.
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William Bee Ririe Hospital
“Even during times of stress, clinicians should be 

able to spend more of their time with patients, not 

computers,” he says. “We look forward to improving 

both the patient experience and the care team 

experience, with an Expanse MaaS EHR that 

allows them to keep personal connections at the 

forefront.” 

This rural health clinic and 25-bed critical access 

hospital located in Ely, Nevada also signed 20 

affiliated ambulatory providers to MaaS. 

 

“We chose MEDITECH’s Expanse MaaS to achieve 

one fully integrated system,” says CEO Matt Walker. 

“The EHR will enable all of our care teams to work 

off a single chart across our clinics and our hospital, 

as well as our associated ancillary services. This 

solution will ultimately lead to better quality and 

continuity of care for our patients.”

 

CIO Frank Ruvolo adds that their new system will be 

especially helpful to the staff during periods of high 

patient volumes. 
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Want to 
learn more?
Sign up for one of our 
free webinars on topics 
like Expanse Patient 
Care and Optimizing 
Your Revenue Cycle. 

For a list of current 
webinars, visit:

ehr.meditech.com/events/meditech-webinars

About MEDITECH
 

An EHR leader for over 50 years, MEDITECH has driven innovation during every stage of 

the industry’s evolution. Today we’re helping healthcare organizations around the world 

to expand their vision for what an EHR can be, with MEDITECH Expanse — the first fully 

web-based solution to boost clinical and organizational efficiency while enhancing 

physician, nurse, and patient satisfaction. MEDITECH software is used by a quarter of all 

U.S. hospitals, nearly half of all Canadian hospitals, and healthcare organizations in 23 

countries. We help power the best care possible in every setting, from acute centers and 

ambulatory practices, to home health agencies, long-term care facilities, and beyond.
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https://www.facebook.com/MeditechEHR?ref=br_tf
https://twitter.com/MEDITECH
https://ehr.meditech.com/
https://www.linkedin.com/company/meditech
https://ehr.meditech.com/events/meditech-webinars
https://ehr.meditech.com/

